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Client Name  

Contact Name  

Contact Phone  

Contact Email  



Retirement planning and income distribution strategies workbook  

To develop this strategy, we will need your help in gathering certain financial and other information. 
Please use this strategic workbook to provide that information.  

The worksheets on the following pages are designed to help you gather information we will need to be
forming a retirement strategy for you.  Following process, we’re asking you to take an  inventory of you

gin
r

current standard of living and decide if you want to maintain this lifestyle during  retirement.  

This determination may not be as straightforward as it first appears.  When it comes to retirement, so
people want to continue their current lifestyle, some want to simplify it, and some, with more freedom
from time constraints, want to upgrade their lifestyles from where they are currently.  The workshee
this workbook will gather the data that supports what your retirement strategy may need to be, will be, o

me 
 

ts in
r

can be.  

Date 

J.D. Powers Financial Services, Inc 
10420 Jackson Oaks Way, Suite 101 

Knoxville, TN 37922 Phone: 
865-691-1011  

Securities offered through Securities Service Network, Inc., Member FINRA / SIPC. Advisory Service offered through JD Powers
Financial Services, a Registered Investment Advisor.  



 Tell Us About Yourself 

 1. What about your current circumstance is motivating you to seek advice and counsel?  
 

2. What is important about money to you?  Why?  
 

3. What are your primary financial goals and objectives?  
 

4. Where would you like to be five years from now?  

5, What areas would you most like to improve upon?  

ADDITIONAL CONCERNS OR COMMENTS:  



 
 
 

 

 

Office Phone:  

Other Phone:  

Email:  

 

 
Name:Spouse: 
Child:Child:Child:Child:Child:           DO

DOB:       
DOB:       
DOB:       
DOB:       
DOB:       
DOB:  

B: 
   
   
   
   
   

  

Address: City: 

    State:   Zip:  

   Home Phone: 
 

 
Employer  Take Home Pay   Frequency  

Client Spouse 
Other Income  

  

 

Month  
1st/15th 
Month 
1st/15th 
Month 
1st/15th 
Month 
1st/15th 
Month 
1st/15th 
Month 
1st/15th 
Month 
1st/15th 

Bi-MonthlyAnnually 
Bi-MonthlyAnnually 
Bi-MonthlyAnnually 
Bi-MonthlyAnnually 
Bi-MonthlyAnnually 
Bi-MonthlyAnnually 
Bi-MonthlyAnnually  

 

 
Retirement Ages: Desired Net 

Monthly Income Amount: Other 

Spending Goal: Other Spending 

Goal: Other Spending Goal:  

Client:  Spouse: 

$   

Amount: $ 

 per 

Amount: $  per 

Amount: $  per 
 



 
 

Qualified Assets (401k, IRA, Ect.) Source: Amount  

 

$  

$  

$  

$  

$  

$  

$  

Non-Qualified Assets (Mutual Funds, Stocks, Etc. Source: Amount  

$  

$  

$  

$  

$  

$  

$  

 
Future Deposits Source:  

Amount Increase %  Start / End Age 
  

%  
/ 

 %  /  

  %  / 

  %  / 

  %  / 
 





 

Prev Yr Balance  Account Name / Description Balance Prev Yr Balance  
 

 
$ $ $  $ $ $  $ $ $  

$  $  $  

$  $  $  

 
 

 

 

 
Do you have a will?  Yes  No  

Do you have a financial power of attorney in place?  Yes  No  

 
Do you have a living will in place?  Yes  No  

Do you have any living trusts?  Yes  No  
 

 

 



 

 

Is it more important to you to: Reduce your 

chance of principal depletion? Maximize the 

value of your investments?  

If your investments lost 10% and you needed 8% of your investments for living expenses, 

would you: Seek outside earned income. Reduce your living expenses. Withdraw shortfall 

from principal.  

Are you a … Spender (require regular income from your 

investments)? Lump sum buy-and-hold investor? Periodic 

saver (accumulator)?  

Is it more important to you to … Earn a lower rate of return with less risk, but with a higher 

probability of depleting your investments Earn a potentially higher rate of return with more risk, 

but a lower probability of depleting your 
 Investments  

i

With which investment portfolio would you be more comfortable, a portfolio with high and low 

annual rate of return within these ranges: High of 10%; Low of –10% High of 25%; Low of –25% H gh 

of 40%; Low of –40%  

Your past investment experience has included the following percentages of 

stocks: 0% 1% to 40% 41% to 60% 61% to 100%  





 Five options worksheet 

Record your thoughts on the various retirement income options in the table below.  

 

Five Options  Notes  

 

Lower your expectations  

 

Spend less and save more now  

 

Decide to work longer  

Take on more investment risk   

 

Combination (or all) of above  



 



JD Powers Financial Services 
10420 Jackson Oaks Way, Suite 

101 Knoxville, TN 37922   


